




“Since switching to ProFit, my volumes went up 200% and my margin 300%....

….you can quote me on that”

Arjan Witte | Bouwcenter RAB



Who’s ProFit



Innovation Top 100







#Inventors





F O RG E T  T H E  P RO DU C T.  S T A RT  W I T H  T H E  G O -T O - M A R K E T  S T R AT E G Y.

S T E V E  J O B S .



The ProFit Concept – our Value Proposition

✓ Understand: our individual clients, the target groups they focus on, their strategic challenges and targets

✓ Data driven approach: i.e. create wall concepts that optimally suits the situation including volume and margin projection

✓ Communicate:

o Shop employees are main source of end-user communication -- > train them

o POS -- > yield 14.6% higher volumes with proper communication

o Brand -- > make end-users know and love our brand as a service to our clients  -- > make sure they can turn this love into action

o Traffic -- > make end-users come and visit the sales location -- > coupled with a great sales offer when there

o Promote -- > help end-user adaptation with quarterly promotions

✓ Team up: make our clients part of the process, they have access to a lot of end-users and they have more to win than just ProFit

✓ Risk: don’t be a sales guy, we put our money where your mouth is. We’re prepared to do proof of concepts, buy-back stocks, pilots...

✓ Invest: have our clients experience that we are in this together

✓ Plan: sales meetings + activity planning, adapt the 7-P’s , make annual strategic growth plans with our clients

Work hard & smart
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The ProFit Concept – data driven approach

✓ Custom wall concepts that optimally suit the situation and audiences targeted, including volume and margin projection



The ProFit Concept - Communicate



The ProFit Concept - Training

✓ Dedicated online portal for certified ProFit expertise

✓ Various live training options 



WEB PORTALNew business Case

✓ 6 shops

✓ Y1 2023:   € 58K turnover

✓ Y2 2024:   110%



Client Case A: existing client large size

✓ 50+ shops

✓ Developed from €185K in 2018 into € 550K client in 2024

✓ 2025 YTD: 139% highest growing portfolio

✓ 3 yearly promotional activities in their magazine

✓ Supported by demo-calendar of 2 demo’s per shop per year

✓ Dedicated branded webshop within client domain

✓ Top 5 supplier status  



Client Case B: existing client mid size

✓ 10 regional shops

✓ Developed from €45K in 2018 into € 330K client in 2023

✓ 2024 YTD: 110%

✓ 3 yearly promotional activities in their magazine

✓ Supported by demo-calendar of 2 demo’s per shop per year

✓ Top 5 supplier status  



Client Case C: existing client small size

✓ 3 regional shops

✓ Developed from €17 K in 2018 into € 65K client in 2023

✓ 2024 YTD: 137%

✓ 3 promotional activities in their magazine

✓ Supported by demo-calendar of 2 demo’s per shop per year

✓ 4 meter wall 

✓ Introduction of MAX in july





A satisfied customer is the best business strategy of all.

Richard Boske, President & owner | ProFit



Product



Target audience





ProFit portfolio



PortfolioOur portfolio Click & Drill



Our portfolio CLASSIC















Best business fit ? Depends on you!
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